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I’m grateful and excited about what the authors share in this issue to fulfill your lives with success.   Many of the 
authors are members of an elite; invite only, transformational leadership community called the Evolutionary 
Business Council. I am proud to be a member of this highly esteemed organization and deeply grateful that they’ve 
chosen to participate in WWM.  I confidently believe that you’ll enjoy the tips and suggestions presented in support 
of your business, finances, family and lifestyle.
 
It’s been a long wild ride this year that seemed to fly by rather quickly.  Since moving to San Diego, in October 2015, 
my life has become a whirl-wind of meeting new friends, producing our TV shows, writing my Compel Don’t Sell – 
The Art of Selling With Heart book, working with clients stepping into massive visibility as the ‘Go To’ Guest Expert 
representing their specialized area of expertise, publishing Wealthy Woman Magazine, travel and playing joyfully 
with my 2 awesome grandsons.  

Working with Barbara Wainwright as Executive Producers and Show Hosts developing 26 Web TV shows, directed by 
Richard Crawford (4 times Emmy Award Winning Director), was an enlightening, educational, and dedicated effort.  
Did you know that it takes 28 to 30 hours, of two people’s time, to edit one 28-minute show?   Fortunately we added 
Mohammad Bashir to our team.  His amazing work editing allowed us to keep our businesses running in the black.  

WMAX.TV brings you specialized information that you may have never heard before, probably haven’t heard 
elsewhere, or perhaps weren’t ever supposed to hear anywhere.  They focus on topics related to business, finance, 
family or lifestyle.  I believe that knowledge positions us in a place of power and we can utilize that power to better 
our lives and the lives of those we love.  

My personal goal and intention for WMAX TV is to educate viewers on easy financial principles, in an effort to 
support the population in making their own decisions around money, while creating a movement for a healthier 
worldwide economy.   

“What’s in your 401k or SEP IRA?  Do you know?”

To see the shows click this WMAX.TV link.  The show broadcasts on Voice America TV (4.3 million viewers), You 
Tube, Amazon TV and Roku.   In January 2017 Barbara and I will begin interviewing for our 3rd season.  If you are 
interested in becoming a featured guest expert on Maximize Your Wealth Now/ WMAX TV apply now at http://
maximizeyourwealthnow.com/audition-form/

I’d like to thank our readers for their kind comments and support and I wish you all very happy holidays. As we move 
through this season of busyness, please remember to take some time to go inward and focus on what you’ve learned 
and experienced this year to be grateful for.   Even if it wasn’t easy it’s within us to discover who we are, why we’re 
here on earth and what we are meant to accomplish in the coming year. 

BE WEll – BE SAFE – BE WONDERFul!
Blessings to all, and Happy New Year.

Warmly,

Shirlene Reeves

 

A letter from the publisher

Shirlene Reeves
Welcome to the December 2016, 4th edition of 

Wealthy Woman Magazine (WWM)  

http://goo.gl/7gTYKd
http://maximizeyourwealthnow.com/audition-form/
http://maximizeyourwealthnow.com/audition-form/
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Step 1. 
Deliver Quality FREE 
Content

Content is rapidly becoming the mainstay in 
marketing. 
Why is it crucial? It improves 
online visibility, which for most 
businesses, is the primary 
marketing vessel, and gives 
audiences a chance to get to 
know the company before 
doing business with them. 
Creating your intellectual 
property will position you as 
a leader and expert in your 
industry. 

You have to provide REAl VAluE 
that is serving your clientele. The more 
generous you are with your BEST content, the 
more credibility you have in your prospect’s 
eyes. It will increase their TRuST in your 
expertise and create strong positioning and 
visibility. 

Sharing content has many forms: videos, 
podcasts, webinars, speaking engagements, 
articles and info graphics are just a few that I 
always recommend to draw users in. 

Step 2. 
Automatic Generating 
Quality Leads 

Content is a vessel of creating upfront value in, 
by offering up information and solutions 

that audience is struggling with. 
However, to take a visiting guest 

of your post to a mailing list 
recipient is one step closer to 
closing a deal. I recommend 
to create irresistible lEAD 
MAGNETS or OPT INS on 
your company website. You 
can offer: free webinars, 

e book, quiz, reports or 
access to more content (video 

training, Harvard Business 
Review, which allows you to read 

5 articles a month before sign up.) 
Remember that your gift has to be equally 
valuable as what your clients would receive 
from you in a PAID program! 

One of the top ways to drive traffic to your opt-
in is to create an attractive offer on your Social 
Media. Have a contest, post and populate it 
on Social Media and require contestants to 
like and share the post, like the page, and opt 
into your email on the website. Now, you are 

To Chase or Be Chased? 
Turning the Tide: How to Get Quality Clients to Come to You

By Asha Mankowska

both increasing your page likes and creating 
an email list of quality leads that are already 
interested in what you have to offer. Follow 
up on email leads, by sending newsletters and 
nurture your relationships. 
Turn them into HOT leads by providing 
valuable content and letting them know about 
your product or services. Always invest in 
research of who you’re target audience is 
prior to offering anything. 

Step 3. 
Inverting the Sales Funnel 

The success depends on how well defined your 
target audience is aligned with your CHOICE 
of product or service, prior to offering it! Once 
you harp in on a specific number of leads, 
determine if it is large enough to sustain 
growth. The idea of reverse engineering is 
determining what the end goal is, and making 
decisions from that departure point. If you 
want to make 1,000 sales in a year, and your 
standard conversion rate is 20%, you need to 
reach 5,000 prospects to meet your goal. 

With these numbers in place, by maintaining an 
ongoing stream of content, you can engage your 
audience and have a vessel to offer value upfront. 
Now, instead of trying to engage clients directly, 

hasing clients is time- consuming and can be defeating. It requires a lot of time, money 
and resources. But there is a better way. By laying the valuable bait in the right places, 
you can change the direction of the current and attract higher quality clients. Only then 
your clients, even prior to calling you, will authentically choose you! That’s how sales and 

marketing can be turned from the worst nightmare to your favorite part of your business. Here is 
one of my favorite client attraction systems that I teach and successfully use at my own company. 

C

you are creating a whole experience for the 
client that encourages them to engage with your 
business. Instead of pursuing them relentlessly, 
you make it possible for them to find you and 
pursue you. Imagine the pleasure of receiving an 
inquiry from a person who is already “converted” 
into your client, ready to make a purchase. Make 
sure that you have a HOT service that your clients 
really WANT, not only think that they NEED. 

By implementing these strategies, you can 
generate clients that are ready and willing 
to do business by the first time you interact. 
They would feel that they know you and your 
business already. You will have positioned 
yourself as an expert, so when they reach out to 
you, they will already trust you. 

Bonus: you will shake that dreaded sense of 
desperation that is repelling in sales. 

Meet Asha Mankowska

http://yourfavoritebusinesscoach.com/discovery-session
https://goo.gl/6dGc9G
https://goo.gl/wFu7AG
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“Navigating Change with Ease”
A Guide for Empowering Women in Transition

Discover Dot’s secret formula for mending the 
heartbreak of loss: relationships, health, job, 
relocation or death of a loved one. 

See Featured Guest Dot Claire on WMAX.TV 
http://www.voiceamerica.tv/media/288871
Receive FREE Guide “Navigating Change with Ease” 
http://dotclaire.com/free-gift/
Schedule your FREE 40 min. Breakthrough Consultation: 
925-289-9341
Visit My Website: 
dotclaire.com

Breakthrough the stuckness of loss 

Practice self-care that empowers change

Embrace change with courage

Become open to possibilities   

Have more focus and energy

Feel like a weight has lifted off your shoulders

Be at peace with what is

Begin now to:

t that time, I weighed over 200lbs, hated my 
body and myself for being so fat. Food was 
my best friend, and I’m not taking about 
vegetables. I was addicted to sweets. I used 
food to numb my physical and emotional 

pain, to stay small and be invisible. I was resistant to 
changing lifelong habits and wanted quick magical 
fixes. 

The human condition often resists change. We are 
creatures of habit; in fact, we are set in our ways to 
a fault. I frequently resisted change because fear 
held me bondage—it was my prison. I’ve often called 
myself the reluctant change agent because I had an 
attachment to struggle. I liked my comfort zone. 

learning to treat my body with love and respect 
has become a life long journey of awakening. That 
wake-up call was the beginning of massive changes. 
I released 70 pounds, left a loveless marriage, made 
work transitions and 
relocated to California 
after living in Indiana 
for 30 years. 

The first step for 
getting unstuck was 
recognizing that I was stuck and resisting change. 
Being stuck in the past can destroy us. It keeps us 
stuck in our own prison. Taking action despite our 
discomfort, moves us forward. 

Did you know it is courageous to face our resistance? 
By facing our fears, you have the power to create 
beauty out of the ugly. I’ve often said, “Courage is fear 
that is prayed about.” 

How do you respond and adapt to change? Do you 
stand still and stay stuck or choose to move through 

HOLIDAY MANIA
Eliminate

your disappointments, hurts and fears, be at peace 
with the past and move forward. 
Wise mentors and Mother Nature have been my 
teachers. Today I look younger than when I was 50, 
I’m excited about life and walk my joy walk, even 
when life hits me with the unexpected. 

I find Nature to be a patient teacher. As I move 
through the cycles of the year I see how my personal 
and work growth often match the season I am 
visiting. Because nothing remains the same in nature, 
I learn how to flow with change: when to plant new 
seeds, when to celebrate, when to let go and when to 
dream. 

Spring brings growth and new beginnings. Summer 
is filled with passion and action. Fall invites us to 
celebrate our harvest and release that which no longer 
serves us. Winter calls us to pause, reflect and refuel 
our body and spirit. 

With fall coming to a close 
and winter calling us inward, I 
encourage you to pause and reflect 
on how you are going to support 
your body with loving care this 
holiday season. 

What if you made self-care a priority and changed 
one habit now, so that come January you will feel 
energized and ready to manifest your dreams in the 
new year. 

I’ve got an idea. How about taking a guiltless power 
nap in the middle of the day to energize and empower 
action? 

Check out other self-care tips for guiding you through 
the ups and downs of the holidays and hardships in 

I’m taking a nap in the middle of the day. I hear a car pull into the driveway. I jump out of bed, run to the 
window. I tug at the bars. I can’t get out. I hear a voice, “You live in a prison”. Seconds later I hear “you are 
your own prison.” That was my first encounter with Divine consciousness. It was my wakeup call to change. 

The first step for getting unstuck 
was recognizing that I was stuck 

and resisting change.

A

By Dorothy Claire

Meet Dorothy Claire

http://www.voiceamerica.tv/media/288871
http://dotclaire.com/free-gift/
http://dotclaire.com
https://goo.gl/Nt0wQM
https://goo.gl/N2CfOn
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Marketing that Consistently 
Attracts Your Tribe

• Doing marketing research for the opinion of 
others (fleeting)

• listening to the opinions of your friends or 
clients above your own intuition (fleeting and 
superficial)

• Branding focused on your latest idea (fleeting)
• Describing your modalities instead of 

revealing what’s within you (superficial)
• And more

So what’s the alternative, you may be 
wondering? How can my branding and 
marketing be authentic and consistent?

The answer is to brand the unchanging you.
I was listening to an Eckhart Tolle video this 
morning where he was in a dialog with a young 
filmmaker. He asks the filmmaker, “What in all 
the things you’ve done and experienced over 
your life was always the same? Was it your body? 
No because your cells are changing all the time. 
Was it your thoughts? No, because thoughts 
are always changing. Was it your emotions? 
No, those are also always changing. Was it your 
situations? Definitely not. These are always 
changing. So what was always the same.”
And the filmmaker said, “I was there.” And 
Eckhart asked, “And who is this ‘I’ who was always 
there.” And the filmmaker said, “the listener.”

I was meditating on this unchanging I and 
immediately understood, this is what I aim to 
brand when I’m working with my clients. I see the 
unchanging You is the core of your essence, your 
life force, your Soul’s Purpose. This is the only 
consistent thing about us.

Our offerings change, our opinions change, our 
advisors change, Google and Facebook change 
(daily!), trends in marketing change, our clients 

In traditional branding, there is a high value 
placed on consistency. This is one aspect of 
traditional marketing I still adhere to. When 
you are trying to be seen and known online, 

consistency of your message and visual brand will 
help people to remember you.

But there is a problem when your brand is based 
on something superficial or fleeting. Most people 
do this because that is what they are told to do. 
Most of us do not consider these things any more 
superficial or fleeting than marketing generally is, 
and feel there is no escape from this behavior.

What do I consider superficial or fleeting? 
Some examples are:
• Following the latest trends in marketing or 

design (fleeting)
• Allowing someone to tell you what to write 

or say even if it doesn’t feel authentic 
(superficial)

Branding the Unchanging You

By Julia Stege, the Magical Marketer

How to Create

and their opinions change, our wants and desires 
change, our challenges change. If we base our 
brand on any of these, our brand will not be 
lasting. It will need to change.

But if you base your brand on 
the unchanging you, the core of 
our essence, our authentic self, 
then that brand will not need to 
change, no matter what you are 
offering, no matter what others 
say, no matter what the latest 
trends are in your industry or the 
marketing world.

Step 1: Identify 
What Makes You Tick
When you are branding what is unchanging about 
you, you need to get to the core of what makes 
you tick, what’s most important to you. This 
will bring feeling into your brand and make it 
meaningful to you.

Step 2: Discover 
Your Soul Tribe

You were actually born to serve certain people. 
When you think you need to serve everyone, you are 
forgetting your true Soul Tribe because you cannot 
serve everyone adequately. You must determine who 
you really want to serve, and who you are uniquely 

I

qualified to serve. They are your Soul Tribe.

Step 3: Declare Your 
Authentic Message

Your message will truly engage your potential clients 
when you are sharing from the heart. Because like-
attracts-like, your message when it is authentic will 
resonate with your potential clients. 

When you take these three steps, you will be that 
much closer to an authentic brand that works for you 
long term because it’s about the deeper part of you 
that is unchanging.

This is what my system Branding from the Heart is 
all about. I have developed a way to tap deep within 
your soul to discover the unchanging You and share 
that through your message and visuals. I’d love to 
introduce you to this system by offering you the gift 
of my book, “Branding from the Heart: How to Share 
Your Purpose through Marketing that Attracts Your 
Tribe and Inspires a Revolution.”

http://www.brandingfromtheheartbook.com
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ourage to be seen as the expert that you are, 
without shrinking back when you hear, “Who 
do you think you are?” even if – or maybe 
especially if – it is coming from a voice 

inside your head.  Maybe you heard it as a kid, and now 
that tape keeps on running.

The world needs the unique gift of your 
expertise, the thing that you bring to the world 
like no one else can.  

But the trick is, you have to see your value first.  No one 
else will value you and your gifts if you don’t.  You can 
hire the best marketer, work with the best technical 
team, have a killer social media campaign…But if you 
don’t know your value, no one else will. 

As a global visibility expert, I support entrepreneurs 
to get their message out into the world.  I have courses 
to develop your signature speech, create your virtual 
programs and share them on Twitter and Facebook 
in ways Facebook CAN’T hide your posts. “What?” 
you might ask, “Hide my posts?”  They do.  Have you 
noticed how few people are “reached” with your posts 
these days? 

None of that matters if you don’t value who 
you are and what you offer.

That’s why every one of my programs starts 
with mindset work and these “foundational” 
beliefs:
• I freely give and receive unconditional joyous love.
• I am valued.
• I am worthy.

“Be Seen, Be Heard, Be Valued” starts with valuing 
yourself.  Then the next “stretch” in valuing yourself 
comes with stepping out and being seen and heard 
more.  Ever notice how it’s easy to end up hiding under 
the covers after you have really stepped out and been 
seen?  Maybe you won an award or completed a big 
project, and suddenly all you want to do is hide or 
maybe you even get sick.
The good news is that it gets better.  Every time 

you stretch to be seen and heard, you have to reach 
deeper into valuing yourself.  like a tree stretching it’s 
branches to the sunlight, your roots need to go deeper 
to support your stretch.  Value yourself more, love 
yourself more and you will be able to stretch and grow, 
being seen and heard and attracting those people you 
are meant to serve most.

Here’s an exercise you can use before your next 
big stretch.  It will “grow your roots” so you can 
safely and more comfortably stretch into being 
seen and heard more:
• Sit in a comfortable chair with arms that will hold 

you or lie down.
• Close your eyes.
• Gently place your hand on the center of your chest.
• Breathe in and out.
• Lovingly have a talk with your heart, saying, “I 

love you. I value you.”
• Wait for your heart’s response.
• Ask you heart, “What do you want?”
• Listen for it’s answer, it may surprise you!
• Wait and listen for it’s answer.  Breathe.
• Continue the conversation with your heart for as 

long as you wish.
• Thank your heart.  Breathe in and out three times.

You can also ask, “How can I be seen and heard 
more?” or “How can I value myself more?”  

Your heart may be inspire you with more ways 
to be seen or heard, like these:
• Be clear.
• Be authentic.
• listen and observe yourself and others.
• Smile.
• Ask for what you want.  If you don’t ask, you won’t 

get it. If you do ask, you may be surprised by what 
you get.

These are good rules to live by whether you’re speaking 
one-on-one, from the stage or over the air waves.  
Follow them, and you will be asked to speak and be 
seen and heard again and again.  You will also allow 
others to see your true value.

Be Seen, Be Heard, 
Be Valued.

Are you growing a business that’s based on your Passion Work?  Do you love what you do and want 
more people to know about you and your work?

Here’s a secret, you have to be willing to be seen and heard so that people can see your value.  
Standing up and sharing who you are and what’s so great about what you do takes a lot of courage.

C

By Cynthia Stott 

http://cynthiastott.com/globalempowermentsummit
http://cynthiastott.com/globalempowermentsummit
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http://www.powerupyourfollowup.com/teleclass
http://www.powerupyourfollowup.com
https://youtu.be/06s5exCo9hk
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would be abundance.  However, 
as I read on she simply stated, 
“the opposite of scarcity is 
not abundance; the opposite 
of scarcity is simply enough.”   
Major light bulb moment!   I see 
it all the time in business where a 
client wants to grow, but there’s 
“just enough” to keep going at a 
status quo pace for decades.   I 
was also able to see immediate 
application to my own life where 
“just enough” was holding me 

back from what I truly want and 
the difference I’m committed to 
making with clients worldwide.  

One of my mentors, Kimberly 
Zink, President and CEO at 
Klemmer & Associates taught me 
early on that a Compassionate 

Samurai doesn’t depend on 
external circumstances.  The 
average person thinks abundance 
is a certain amount of income 
or net worth.   However, there’s 
a much deeper meaning and 
definition available to all who 
are willing to pay the price and 
take action, Remember a scarcity 
mindset goes far beyond money; 
it infiltrates the mindset around 
your health, relationships, 
education, etc. 

Compassionate Samurai learn to 
conquer the subconscious mind 
before the circumstance occurs.   
They anchor their vision and 
then let reality adjust.  Average 
people anchor in reality and let 
their vision adjust.  Your mind 
only produces on whatever 
it’s focused on.  If you focus 
on your company’s debt, then 
you’ll inevitable become more 
indebted.   Beliefs are changed 
through repetition and emotional 
involvement.  I remember 
one huge paradigm shift I had 

ave you ever 
noticed that books 
or articles dealing 
with abundance 

usually position key insights on 
money near the end of the piece 
and rarely at the beginning?   
We’ll there’s a sound reason 
for this.   Before you’re in a 
position to manage wealth and 
abundance, it’s necessary to 
build a strong foundation. 

Today’s fast-paced world often 
tempts us to skip steps and go 
straight to the one they believe 
will release them from their 
prison of debt and scarcity.  
The quest for a short cut 
or easy way to success is 
intoxicating, but also a course 
which is mis-guided.  Recently 
I was devouring Brene Brown’s 
most recent book “Rising Strong” 
and one section literally leaped 
from the page and smacked me 
up side the head. The phrase 
dealt with the opposite of 
scarcity, which I had concluded 

Shattering the Scarcity 
Mindset

H

by Kathy Fairbanks
Director of Client Solutions
Klemmer & Associates leadership Seminars, Inc.  
www.klemmer.com

in the second level course offered by Klemmer 
and Associates entitled Advanced leadership 
around abundance and money.   literally, in just 
45 minutes I experienced a major shift in how 
I generate financial abundance in my life and 
I’ve never had the same limiting belief system 
since.  In fact, during that same seminar I had the 
opportunity to test my belief 
system a mere 20 minutes 
after the training module was 
complete and it was as if I was 
a completely different person 
when the next opportunity for 
abundance occurred.  

One of the keys to abundance is your ability to 
both give and receive.  In the financial realm 
there’s no better formula for starting out 
than the 10-10-80 rule.  This means you are 
committed to giving away, or tithing your first 
10% for spiritual nourishment, the second 10% 
would be investments and the 80% balance is 
used to cover expenses and build your business 
and life.  Following this rule takes real discipline 
and a system.  Tapping into the power of 
compounding interest will be your best friend.   I 
know my young adult children where astounded 
when my husband and I sketched out the value 
of investing on a monthly basis.  They literally 
had to pick their jaws up off the floor when we 
showed them that by investing as little as $100 
per month at 16% interest accumulates to more 
than $3 million dollars in 40 years.  Of course 
the commitment to not touch the savings and let 
it build is the true test. 

I recently attended a conference where one of the 
speakers mentioned that he flown half-way around 
the world to make it on time for his presentation 
and was a bit frazzled because during his travels 
he learned that he needed to sign and ship a few 
of his books overnight to los Angeles for a key 
client about to leave the country.   Scarcity of 
time, transportation and resources set in for him; 
however, while sitting in the audience I knew 
immediately that I could solve his problem that 
afternoon.   During the first break I walked up 
and thanked him for his comments, introduced 
myself and mentioned that I could solve his book 
delivery problem.   I said, “I heard you mention 

that you need to get a few of your books shipped to 
los Angeles right away and I’m guessing you need 
to inscribe a personal message for each of them.   
Why don’t I go grab a few of your books and once 
you’ve signed them I’ll stop by the mailing service 
on my way home and send overnight for you.”   He 
was amazed by the gesture of a stranger and in 

complete relief of his stressful 
problem.   After signing the 
books and providing the address, 
he pulled out his wallet to cover 
the cost of shipping.   At that 
moment, it was important to me 
to “pay it forward” in exchange 
for the valuable knowledge and 

wisdom he had shared with all of us earlier in the 
day.  “let this be a small act of gratitude  I can 
share with you” as I refused to take his money.  
Again, amazement fill his face and I mentioned 
that I was guessing he is a big giver in the world 
and that he may be a little challenged on the 
receiving side of things.   I’ll never forget the tears 
that welled up in his eyes as he simple replied with 
a “thank you”.   Now that’s some scarcity shattering 
from all different sides of the equation!

One of the keys to 
abundance is your 
ability to both give 

and receive. 

Beliefs are changed 
through repetition 

and emotional 
involvement.

http://www.voiceamerica.com/show/2500/the-compassionate-samurai-business-hour
http://www.klemmer.com/book/promo1Form.asp
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If you’ve spent any time on 
social media, chances are 
you’ve gotten sucked into the 
abyss of viewing intriguing 

posts, compelling images, irresistible 
videos, and informative websites that 
you curiously clicked through 
too only to look up and discover 
an hour or several have gone by. 
Rest assured you are not alone, 
and we’ve got you covered here 
with several time saving tips 
that will make your time online 
more efficient. 

Stay Away From The Home/
News Feed
Every social network has a home 
feed. If you’re using social media for 
business this the feed of posts on 
the home page is bad news for you. 
As mentioned this feed will lure you 
down rabbit hole after rabbit hole 
and waste valuable time. For the 
most part, the news feed will not, 
and I repeat, it will NOT build your 
business. To be very clear... yes, I give 
you permission to ignore the news 
feed. If you can’t resist the home feed, 
only go there during non-business 
hours (and not anywhere near bed 
time)
 
Efficient Engagement Takes 
Place On Your Pages and 
Profiles
So you may be wondering where 
should you go and spend your 
time now that I’ve given you hours 
back of your precious time. Social 
media marketing is about building 
relationships. So first and foremost, 
you need to be in communication 

with those reaching out to you. 
Thus, the FIRST place to go is to 
your personal profile and business/
company pages when you arrive on 
each social network. There you will 
find who has commented on your 

posts, left you messages, and tagged/
mentioned you. Those are the most 
important places to act on. leave a 
thank you or reply to the comment. 
Answer the messages and verify 
the tags. If time permits, you may 
check notifications (but this is not 
a must). Set a timer for 5 minutes 
per network to make sure you don’t 
get sidetracked. Stick to the task at 
hand... Respond to those engaging 
with you.

Make Strategic Connections
Always be building your social 
network. Accept friend and 
connection requests that seem 
relevant. Reach out to group or 
community members who match 
your brand avatar/persona. And start 
building new relationships. Take 5 
minutes on each network to add a few 
connections each day.

Content Creation and Curation
The biggest time investment should 
be spent before you ever get on 
social media. You must offer value 
when you share on social media. You 
can spend time writing blog posts, 

creating video, and/or graphics. 
There are so many ways to do add 
value to your followers. How you 
do that effectively and efficiently 
depends on your business goals and 
brand objectives. I consult regularly 
with entrepreneurs and recommend 
the simplest content that will get 
you the highest visibility. Most 
importantly, you want to give your 
audience online valuable information 
related to what they are craving 
(for which your business can be a 
resource). It may even mean sharing 
other people’s content. If you’d like to 
curate other people’s content, Social 
Buzz Club is a great way to find a 
variety of content to share to your 
network and have others share your 
content as well to theirs. 

Keep A Positive Mindset When 
It Comes To Social Media
My final social media time saving tip 
is to avoid sabotaging your success 
online. There are so many myths 
people have bought into online. In 
my book, Social Media Myths Busted: 
The Small Business Guide To Online 
Revenue, I debunked every myth 
that I’ve heard from entrepreneurs 
and small business owners and 
provided them with as one reviewer 
says,  the book  provided strategies, 
tips, and tools to make her audience 
be the most effective on each of these 
networks. By the end, the only thing 
standing in the way of making lots 
of connections on social media to 
enhance your business is you.”

What if you knew that social media 
was going to be the source of your 
next 10 most profitable clients and 
they were going to rave about you 
to their friends and colleagues, and 
you would receive a steady stream 
of clients coming in the door? How 
would you feel about social media 
then? That is what happens to me 
and many of my clients because 
we know social media is one of the 
most effective marketing channels 
available today for the small 
business owner.

I

Savvy Social Media 
Time Saving Tips 
For Small Business Success

By Laura Rubinstein, CHt

We’ve got you covered here 
with several time saving tips 
that will make your time online 
more efficient.

Whereby, contributing to years 
of unresolved medical issues 
and failed relationships unless 
one reaches deep into the core of 
unresolved physical issues. Such as: 
stiff necks, headaches, back pains, 
sinus problems, to name a few Once 
you are willing to acknowledge 
that which keeps you stuck lays 
hidden within your life circle you 
will rapidly discover viable ways 
leading to numerous successful 
transformations. 

Such as: taking classes that teach 
master consciousness to help 
begin your awakening on how to 
succeed within a mind master state, 
instead of only wishing and hoping. 
Whereby causing one to remain 
in what I’ve penned as a state of 
Half-Mast. Finally, when one is 
ready to understand the core of 
their discontent then one will open 
to manifesting desires once felt 
unreachable. “Intention is a map for 
the mind.” 

 If your parents led a life that 
did not work for them and you 
find yourself mirroring them this 
exercise will help. 1. Stare into a 
mirror. 2. look deep into your eyes 
and say, “I am not my mother. I 
am not my father. I am perfect in 
everyway. Remember, when you do 
this exercise allow yourself to feel 
the empowering words deep within 
your body, mind and heart.

Faith to Success: 
                Be all you can be
   

Before I start any sessions, I ask, 
“Are you willing for this healing 
to take place at this time.” When I 
hear, “Yes,” I then teach them the 
prayer for protection which is so 
important. “I call on the Pink light 
of unconditional love, Sapphire 
Blue Flame of Enlightenment 
and White light of Christ Energy 
protection, to surround me, enfold 
me and cleanse me of all that is less 
then Christ perfection. When one 
is scared, and in need of immediate 
protection, shout, “White light.” To 
which, the White light of protection 
will instantly surround you.

Here is a breathing exercise to 
bring one into the sleepy state 
of Alpha. 
1. Exhale without breathing in. 
2. Breath in through your nose for 
a count of five 
3. Hold for five. 
4. Exhale for five, hold for five. 
5. Repeat the above exercise five 
times.

Many have problems physically 
facing the people they feel have hurt 
them. To which I say, “You don’t 
have to be in the same room with 
them in order to communicate your 
true feelings.” With my meditative 
exercise, ‘Touching the lion on the 
Nose,” one will learn how to discuss 
with those you felt too scared 
to face, concerning unresolved 
issues. This useful meditation is 

accomplished in a nonjudgmental 
reflective way and works on so 
many levels, especially when you 
are willing to mentally share with 
those you still have unfinished 
emotional connections with. 
The more uncomfortable you feel 
being around them the greater the 
unhealthy situation. Furthermore, 
when the exercise is completed, 
the universe will joyfully take your 
messages to those whose hearts 
have now been open to receive these 
sincere words of forgiveness and 
the understanding that you have 
been waiting so long to express. 
Moreover, the next time you hear 
or see those contacted during this 
God-like exchange you will notice 
that love has replaced years of 
suffering. For anger-begot anger 
and has now replaced with love.

I personally work and travel in, 
“Angelic Standard Time, which 
is faster than the blink of an 
eye. Whenever I travel I always 
begin my new adventure, saying, 
“Angels, put me on your wings 
and get me to my next “Divine 
on purpose destination” easy 
and effortlessly and in,” A.S.T.” 
(Angelic Standard Time) Then I 
call upon the white light of Christ 
energy; to surround me, enfold me 
and protect me from anything that 
is not Christ perfection. So be it. 
I’ve traveled for 3 years non-stop 
and I’ve never had a problem.

Healing the past with your parents, school teachers and advisors is important for your 
success. When so-called teachers had poor role models their inadequacies, although 
inadvertently, fell upon you. Therefore, if your parents, caretakers, relatives or teachers, 
although well meaning, did not have a clue towards their happiness or success, more than 
likely your successful accomplishments and life time goals could be found lacking at every 
turn leading to a multitude of emotionally heated maladjustments. 

By Tara A. Rae
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Key habits To Help you Gain 

Influence in the World3
rowing up in northern Canada, I 
am the youngest of 9 kids, often 
getting left behind or lost in the 
shuffle.  Those early years are 

when we all develop our inner dialogue and 
mine was clearly “I’m too little.” This become 
something I can directly relate to becoming a 
corporate and business leader and the amount 
of influence I have.  “I’m too little” both 
hindered and inspired me up the business 
ladder.

The challenge most of us have as human 
beings is we have a lot of inner self-talk that 
gets in the way of influence. And we don’t 
understand how mass influence truly operates. 
Influence differs from persuasion. Persuasion 
can be manipulative.  Mass influence is 
created from many people who know, like 
and trust you, talking about you. The more 
influential the people, the more influence they 
can give you.  That’s how Bestseller books 
happen.  

There are ten key elements to becoming 
influential that I talk about in Mass 
Influence. Here are three of the major ones.

Authenticity, I think of it as “Your inside 

inner dialogue can really get in the way. It’s 
often a lie. I am, in fact, not too little for what 
I do. And telling yourself all that self-limiting 
garbage only create inauthenticity in how you 
come across to others.  And yet “I’m too little” 
also motivates me to make importance an 
important conversation. No surprise I would 
become an authority on Influence. Your inner 
dialogue can be one of the most compelling or 
crushing forces for or against you.  To identify 
yours, spend 7 days journalling what comes 
up for you when you think about stepping up 
your leadership game. Notice how it’s helped 
or hindered your journey in life & business.  
When you can come to peace with your inner 
dialogue and choose it to motivate you, it’s 
power to trip you up will diminish.

Highly Influential People are Masters 
at building Influential Relationships. 
Influential people understand one core 
principle. You can’t make yourself famous (or 
influential). You need relationships with other 
influential people to talk about you. That’s 
what generates your influence. One of the 
reasons we created The Global Influence 
Summit, with fellow international speakers 
Charmaine Hammond and Joseph Ranseth, 
was to create a strong environment of 
influential entrepreneurs and business leaders 
to connect. In addition to helping people step 
past their barriers and learn key startegies, the 
event is, first and foremost and opportunity to 
connect with other people wanting to create 
positive change.  And ultimately that’s what 
you need to grow your own influence.

Give Influence to get Influence. We all 
know the cliché you have to give respect to 
get respect. The same is true for influence. 
Make it a routine habit to “big people up” 

voice matches your outside voice”.  You’ve 
seen people with this disconnect. 
They tell you a product is great, but you 
know they just really want to make a sale. 
(The technical term for this is “Schmarmy”). 
Do you do what you? Do you praise people 
you authentically respect? Do you only sell 
products you really believe in? All of these 
are aspects of authenticity. Here’s where your 

As a business leader, reacting to change can be an opportunity or challenge. 
But what about your ability to influence change? Are you someone other 
people clamour to align with? When you speak, do mountains move?

Authenticity, I think of it as “Your inside 
voice matches your outside voice”. 

(that means brag on them, speak about their 
accomplishment) – celebrate their victories 
when you introduce them, or shout them out 
on your social media. To build your muscle at 
this skill, here’s a 30 day influence challenge 
which you can do by yourself. It’s simply this, 
for the next 30 days gift influence to others, or 
sign up online to get some support.

To learn more about Teresa de Grosbois

www.TeresadeGrosbois.com 

www.EBCouncil.com

www.WildfireAcademy.com

www.MassInfluenceTheBook.com

G

You need relationships with other 
influential people to talk about you.

By Teresa de Grosbois - #1 Bestselling author of Mass Influence and Chair Evolutionary Business Council

http://www.massinfluencethebook.com/
http://www.massinfluencethebook.com/
http://www.globalinfluencesummit.com/
http://www.globalinfluencesummit.com/
http://www.massinfluencethebook.com/
http://www.massinfluencethebook.com/
http://www.TeresadeGrosbois.com
http://www.EBCouncil.com
http://www.WildfireAcademy.com
http://www.MassInfluenceTheBook.com
http://www.massinfluencethebook.com/
http://www.ebcouncil.com/
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?
f you replied yes to any of these questions, 
then pay attention. I’m going to share with you 
strategies to help you achieve your time and 
money freedom faster and easier.

Before I show you three keys to cut your 
overwhelm, I want to share two serious mistakes 
that entrepreneurs make. 

Serious Mistake #1: 
You say you’re committed to change, but when 
push comes to shove—meaning when you have 
to put in time, money and energy—then all of a 
sudden you have excuses more than action. You 
think your excuses are valid “reasons” but they’re 
not. Watch out when you go into “reasoning why 
you can’t do something.”  It’s a huge sign you’re not 
really committed to change, because change feels 
uncomfortable and you’d rather stay comfortably in 

Is Overwhelm sucking you down 
and causing you to be a

in your own business? 
prisonerBy Rosie Aiello, 

M.B.A.

Are you tired of being overwhelmed, stuck and exhausted?

Are you struggling because you’re realizing you can’t manage it all?…(and that 
nice lifestyle you’re wanting is moving further away)? 

Do you want the freedom to grow your business further, take that vacation you 
been dreaming of, and feel the joy of each precious day?

discomfort and not stretch into the unknown. The 
price is high because you stay stuck and don’t grow.

Serious Mistake #2:
There is a lack of consistency in your efforts. You 
may wonder why you don’t get the results you’re 
wanting. If, for example, you do a blog one week, 
do another in three weeks, the next in 2 months, 
there’s no consistency. You can’t create momentum 
and build interest lacking consistency. If you’re 
learning new habits as the ones I’ll be sharing 
below, but you do it for a few weeks then stop, you 
won’t get lasting change.  It takes consistent effort. 
I see entrepreneurs all the time who are chained 
to their business, wasting their time, and their 
life. 

I

Are you committed to consistent 
action? Let’s find out.

When you waste your time, you’re not just 
wasting that moment. You’re wasting CREATING 
the  joyful life and business you want. Your family 
and friends lose out. Your clients lose. The world 
loses. Because you’re unable to share your gifts 
and talents as much. And that’s a crime in my 
book.

So, is your day like this…
You get to your desk in the morning and don’t 
know where to start. You open your emails which 

http://www.tinyurl.com/withRosie
http://www.tinyurl.com/ProfitAANOW
http://www.ClearVistaConsulting.com/gift
http://www.YourFOCUSFormula.com
http://www.ClearVistaConsulting.com
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overwhelms you. A text message blinks, you look 
at that. The phone rings, you answer that. You 
check Facebook, go back to emails. The phone 
rings again. Someone comes into your office to 
chat.  You’ve spent your day reacting instead of 
leading the ship.  The day disappears and you 
wonder why you haven’t accomplished much.  

It’s time to finally cut your overwhelm 
and clear your path to time and money 
freedom.

Have a real clear direction 
where you want to go. 

lack of clear direction leads to confusion. 
Confusion leads to overwhelm, and a waste of 
time and energy. Therefore, it’s critical you write 
your purpose, vision, goals, and daily tasks. You 
don’t want your ideas swirling in your head with 
the hopes you’ll remember what to do. Otherwise, 
Bam! Instant overwhelm.  After you write them, 
be sure you look at them! 

#2 Create Systems in Your 
Business I get it that systems 
sound yucky and boring. 

That’s why I call them Simple Sexy Systems—
because they make your life so much more fun 
and enjoyable!  A system DOESN’T have to be 
complicated. Think of something you do over and 
over, and then create a simple sexy system. Doing 
this will change your life. All that work you’ve 
been doing will be cut in half. Wow! HOuRS and 

HOuRS saved. More time freedom. More time to 
create a bigger impact in the world. Do you feel 
your overwhelm melting away? 

#3 Take care of your 
beautiful body.  

(Please note that I’m not giving medical advice. Always 
contact your medical practitioner before embarking on 
any medical or health path.) 

These strategies have been based on numerous 
studies. You may even say, “Oh, I know that,” 
but yet you don’t do it. If you’re ready to zap 
overwhelm, increase your energy, your focus, 
your ability to concentrate and to get things done, 
then you need to:

• Get a minimum of 7 hours of sleep so your 
body has time to restore and repair.

• Drink water throughout the day to hydrate 
your brain so you can think clearly.

• Nourish your body properly so you have long 
term energy.

You wouldn’t think to run your car on fumes, yet 
people abuse their body and wonder why they’re 
tired, overwhelmed and not getting the results in 
their business.

Your challenge: Are you 
committed to consistently 
apply these new habits?
Choose to live your life fully, share your love and 
kindness in the world and create the joyful life 
and business you love and deserve.

The problem: You’re 
losing your freedom 
and you don’t even 
realize it. 

#1

s the end of 
the year one 
of your busiest 
seasons?  For 
many business 

owners November and 
December are hectic 
as they fulfill holiday 
orders. What if your 
business doesn’t fit into 
the traditional holiday 
product and service 
industry?  Can you still finish the 
year strong?  The answer is YES.
Whether your products and 
services support the end of year 
gift-giving and party circuit or not, 
your business can finish the year 
strong. I challenge you to make this 
November and December your best 
ever. Even if today is the first day 
you think of it, make a decision to 
start now.  Ask powerful questions.  
Here’s an example. What can I do 
to increase sales now?  Here are 3 
areas to explore.

 Bundling
Are there products or services 

Wrap up Strong Year-end Sales using

Super Tips
 Finish the Year with a Bang

By Laurie Zerga

that you can bundle together 
to increase the sale?  Asking a 
customer at the time of sale to 
add something is called an upsell.  
What might you pre-bundle for 
customer convenience instead?  
An example might be to add a 
package of batteries with a battery 
operated product.  Include a card or 
gift bag with an item.  For classes, 
and appointment-based services, 
consider bundling in sets of three 
or six.  Another idea is to combine 
a product with your service.  A 
hair salon might bundle hair gel 
with a cut.  What could you bundle 
or position for an upsell in your 
business right now?  

Clients
Is there a way to express 

gratitude to your clients and 
increase business with them?  
Perhaps you can offer a special end 
of year service or product.  Make it 
exclusive to loyal clients.  Another 
idea, might be to offer a promotion 
for your clients to provide to their 
friends and family.  Consider 
creating a simple gift bag with 
products and services that clients 
can purchase for their friends.  
Let them be a champion for your 
business while solving their gift 
giving dilemma.  How might you 
serve your clients during the end 
of the year, increase sales, and gain 
new prospects for next year?

Seasonal
If you still haven’t been 

inspired.  Perhaps you can step back 
and consider the weather or other 
seasonal aspects.  It might be time 
to offer specials on maintenance 
of dryer ducts, heaters, or a winter 
home wellness check for some 
service providers.  In milder 
climates, there’s still time to clear 
gutters, and drains.  Maybe you can 
help prepare a home for holiday 
guests, landscapers might redo the 
front yard or porch, an organizer 
might declutter a guest room.  

The ideas are endless when you stop to explore possibilities.  Uncover profit and future clients while 
supporting loyal customers or a win/win/win. In the Booming Business with Ease program, I share 
more. For now, ask yourself powerful questions.  How can I serve my client?  What else might they need 
once they purchase one thing?  What would be convenient for them?  How can I express my gratitude?  
I wish you much success as you wrap up the year with strong sales.

I

1

2
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3
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10 Top Sales Secrets
 For Coaches
1.  STOP REJECTION…  

Many of us fear rejection more than any part of the sales process.  It hurts our 
feelings when our friends and family turn us down or hide out in an attempt to 
avoid eye contact for fear of being sold.  

Have you ever felt the pressure of someone so focused and needy on a sale that 
they didn’t even take the time to get to know you before talking about their 

amazing service or product?  It doesn’t feel good does it? Hammering on someone to buy from you is a 
sure way to ruin friendships and wind up lonely, broke and out of business.  

You can easily overcome rejection by building relationships prior to mentioning what you do for an 
income. I can’t tell you how many times I’ve met with and entrepreneur thinking I’d make a new friend 
and all they wanted to do was sell me.  There’s an art to building relationships into sales and as a rule, if 
you do it correctly, your people will call you and ask for your support instead of you chasing them.

2.  EASILY OVERCOME OBJECTIONS…  
Most of my students tell me they’re afraid to open a sales conversation because they either don’t know how or 
they get tangled up in their words when a potential client raises an objection or asks a question.  Simply using 
the words your clients are waiting to hear and practicing active listening skills will overcome most of this.  

Did you know that when you build relationships, before attempting to sell, you discover what your clients 
want and need.  This eliminates rejection and makes it easy to overcome objections?  There’s a skill to this 
and when you learn this secret and practice it, while moving through your day planting seeds for future 
clients, it makes a world of difference in your income.  Best of all there will be no more objections because 
you won’t bother attempting to sell to those who don’t need or want your service or product.  

It’s so easy to find out what your new friend wants and needs simply by asking the right questions that 
lead to connection and provide you important feedback.  This simple technique makes it easy to determine 
how you can support your clients and quickly determine who does or doesn’t need your help.

3.  FOCUS ON THE BENEFITS…  
Many of us try to sell the here’s how you get there formula when all your clients are looking for is the 
answer to, “If I work with you can you solve my problem?”  Watch Shirlene’s ESPN Interview.

Have you thought about what your benefits are?  Here’s an example. The 3 top benefits I provide for the 
Compel Don’t Sell – The Art of Selling With Heart Course are;

1. You learn how to make a healthy income through proven techniques (continued on  page 28 )

Wealthy Woman Magazine26
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http://maximizeyourwealthnow.com/massive-visibility/
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The majority of coaches are so heart centered that they will often help people that can’t afford to pay for 
their services and then find themselves not feeling valued because they don’t have enough money to pay 
their own bills.  Have you ever felt this way?

Coaches are often afraid of feeling pushy and don’t like asking for money.  Sometimes they feel like they 
were given the gift of healing so they shouldn’t ask for money.  This is simply not true.  You were put here 
on earth to share your gifts and you must be able to thrive and enjoy your life.  

There is a formula for how you can share the cost of your program or service without feeling pushy.  In fact your 
perfect clients will call you to ask how much your program costs.  Wouldn’t that be awesome? 

2. You learn how to build relationships that refer you 
to others
3. You will still be in business in 5 years 
Are these great benefits?  Absolutely.  Now it’s your turn.  
Make a list of the benefits you provide and then focus on 
these top three benefits when you talk to potential clients. 
You can also weave these benefits into conversations while 
you’re out networking.

4.  “I SPEAK FROM THE 
STAGE BUT NO ONE BUYS”…

This is a big complaint from all of my students. You’ve 
delivered a great message but no one rushes to buy your 
service or product when you step off the stage.  Why?

The reason is because many coaches attempt to sell 
everyone and that never works.  Defining your target 
market down to a pinpoint is the answer.  My target 
market consists of Coaches, realtors and lenders between 
the ages of 40 and 65 who have their businesses up and 
running, with an excellent grasp of their products and 
services, but desperately need sales skills to move their 
businesses to the next level. 

I could support entrepreneurs in all fields but it would be too difficult to boil down my message.  The only 
way to make sales is to determine a specific group that we can target our speeches towards. 

Here’s an example to illustrate my point.  I had a student that was doing business in both the corporate 
world and also working with individual entrepreneurs.  When she spoke on stages she spoke to both 
groups at the same time and got no sales results.  Once we refined her speech to be directed at the 
audience she pinpointed it made a world of difference in her income.  Now she’s so busy teaching that it’s 
almost impossible to connect with her for coffee.  Here’s what, Dr. Debra Dupree, had to say about the 
difference it made to pin point her speech to reach her defined target market. 

5.  WHY IS IT DIFFICULT TO ASK FOR MONEY…
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Who you are makes a difference!  I 
believe in you!  Go for your dreams!  
Never doubt that you are valuable 
beyond measure! It is my dream that 

your dream comes true.  It doesn’t matter if you only 
have a nickel in your pocket, your dreams can come 
true.  I went from being a millionaire to homeless, 
became a migrant worker, and learned how to make 
dreams come true through the power of love.

I could never have imagined my destiny in 1979, at the 
age of 37.  It appeared I had all the things that most 
people dream about. I was married for 18 years, mom 
to two amazing pre-teen sons, had a very successful 
career, owned a luxury car and lived in a magnificent 
home over-looking the Pacific Ocean. 

Always upbeat, no one really knew how I felt inside. 
Bullied, intimidated and verbally abused by my 

husband for nearly two decades, I felt like a complete 
failure and contemplated suicide on a daily bases.On 
the very day I was going to end it all, I heard a voice 
inside me whisper…“You cannot take your life. You’re 
here to make a difference. One day you will sing, dance, 
write and star in a musical on Broadway in New York 
City.” This voice was an angelic miracle.  Suddenly 
a new found energy flooded my body.  like a small 
excited child, I ran to my husband and neighbor telling 
them that I wanted to put my real estate career on the 
back burner so I could sing, dance, write and one day 
star in a musical on Broadway in New York City.

Instead of being excited for me, they flatly told me I was 
crazy, too old to be a dancer and couldn’t even carry 
a tune.  But I didn’t listen to them.  Instead I called a 
client of mine who had been on Broadway in NYC and 
asked her what to do.  She recommended I audition in 
San Diego for a musical comedy.  Without thought, I 

 One Woman’s Journey
                                     TO BRING LOVE TO THE WORLD

signed up to audition. What I didn’t know was that I’d 
be auditioning with 17-23 year old professionals who 
performed on las Vegas and Broadway stages. 

When they auditioned, each received thunderous 
applause. I sang so horribly off key that there was 
complete silence when I was finished.  Proud and 
beaming with delight for taking a risk, I asked, “So 
how was I?”  Everyone burst out laughing and began 
to applaud.  I landed the role, not because I could sing, 
but because everyone thought I was a comedian. And 
this was a musical comedy.
My esteem grew. I filed for divorce, moved out of our 
million dollar home, resigned my real estate career and 
searched for a way to make a difference. 

In 1980 I created the now world famous “Who I 
Am Makes A Difference”® Blue Ribbon and 7-Step 
Acknowledgment Ceremony -- a tool that has ended 

violence, eradicated bullying, averted 
adolescent suicide,  enhanced health, raised 
self-worth and helped make dreams come true 
in a minute or less.

In 1997 I wrote, produced, directed and 
performed a musical on Broadway in 

downtown San Diego, California with a cast of 150 
Miss Teen America Contestants.  My music was played 
on ABC’s 2020 and my Blue Ribbon Story was #1 on 
YouTube for 10 weeks in the nonprofit category.

Now at the age of 74, I have founded my new company, 
Ignite What’s Right……igniting what’s working in our 
world. I train youth and adult leaders, I am a mentor to 
leaders of leaders helping each fulfill their dreams with 
ease, grace and fun.   I have also started a movement 
so that 1 Billion People are Honored and 1 Billion 
Dreams Coming True by Year 2020.  Click on www.
OneBillionDreams.com.

Remember - focus on what’s working in your life. Go 
for your dreams.  Never give up.  Ask for help.  Take 
risks.  Fail often.  Surround yourself with great people 
who inspire and mentor you. And know that, where 
love is present, dreams really do come true!

“You deserve to be appreciated, respected and 
loved, valued for your uniqueness and empowered 
to fulfill your dreams.”  - Helice “Sparky” Bridges

W
By Helice “Sparky” Bridges

Who I Am Makes A Difference®

®

Meet Shirlene Reeves

https://youtu.be/beqioADGwHU
https://youtu.be/5kXm5kOH6tM
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cience is discovering that at the root of most 
depression and even addiction is a lack 
of connection with other people — lack of 
intimate, rewarding relationships!

Shifting the way we relate on a global 
scale begins within ourselves and our own 
relationships. 

Today I want to offer you a new perspective on 
Foreplay! I believe the key to keeping the sizzle alive is 
to frequently engage in what I call foreplay. This isn’t 
limited to cuddling or sexual activity in the bedroom. 
Think of it as a way of collaborating with yourself and 
your partner in the sacred container of your relationship.

Here are a few ways you can fan the flames of desire 
and connection in your love life:

Practice Autonomy 

It’s easy to get derailed from your solo time when the 
excitement of your relationship and the joy found in 
your bond is so profound.  Chances are the aspects 
that attracted you and your partner to each other 
initially was your autonomous nature.  You were both 
living your lives independently fueled by your own 
passions and desires.

Make a list of activities that excite you, keep you 
connected to your body, mind, and spirit – now go 
do them!
I came home to my lover after a weeklong getaway 
to focus on writing my new book Revolutionizing 
Intimacy.  I had just received a proof of the book 
cover from my graphic designer and I was so amped.  

I was showing off the design when my lover suddenly 
grabbed me, and literally swept me off my feet and into 
a sexual adventure.  My turn on (my book project) was a 
real turn on for my lover, which lead to unencumbered 
sex followed by a grounding meditation.

Another example of maintaining your autonomy might 
be to sleep in separate rooms one night a week. light 
some candles, draw a bath, dance alone, set the stage 
for some self-pleasuring and fall asleep to the sound 
of your own heartbeat. Practice turning yourself on.

Pay Attention to Your Imagination
 
Your romantic and sexual fantasies only have the potential 
to be realized if you share them with your partner. Simply 
talking about your fantasies can be a major turn on.  
Create a date where you each talk about your top 3 
fantasies or turn ons.  When together, get inquisitive. 
What does your partner like about this fantasy? What 
does their turn on feel like inside their body? Opening 
up, getting vulnerable and sexy will add fuel to the 
bedroom. This is attractive!

Explore Intentional Touch 
and Gaze 
How often do you take for granted the rushed 
moments of life?

Your touch and gaze will endure when it is done with 
presence and intention. Flirtatiously brushing your 
body against your lover’s body while reaching for the 
refrigerator door can set the tone for the day.  Run 
your hands over your partner’s bum or genitals as 
if it were an accident as you head out the door for 
work. Foreplay outside of the bedroom is equally as 
important as it is inside.  Make time for fun, silliness, 
joy, and laughter.  You know… like you did in the 
beginning!

Be part of the global awakening to Revolutionize 
Intimacy and experience the profound relationships 
you desire... from the bedroom to the boardroom!  For 
more details and to start your transformation: 
www.soulfulrelatinginstitute.com and 
www.soulfulrelatingleadership.com

How to Keep the Sizzle Alive
After the New Relationship High Fizzles
We live in a world where we feel compelled to be 
“connected” and productive. In our drive for these 
very ideals, though, we end up creating the very 
opposite. 

S

  

to Creating Profound Relationships 
From the Bedroom to the Boardroom! 

Tziporah’s 7-Step Soulful Relating System will
empower you to awaken spiritually, sensually and 
sexually, so you can:

“Tziporah’s programs have given me what I needed me to up level my 
life as an empowerment mentor for professional women. Working 
with her has enabled me to love myself deeper, understand and 
care more for my body’s needs, and strengthen my trust in life and 
my divine feminine. I breathe and receive more now in life!” 

Sylvia Becker-Hill,
Founder of Uber Women International Inc.

•

•

•

•

•

•

AS SEEN ON . . . Schedule Your FREE 30-Minute
Soulful Relating Breakthrough Session

tziporahintimacy.com/contact-us 

Attract your ideal mate, business partners, collaborators and 
soulful community 

Communicate in ways that get you heard, seen and understood, 
bringing you fulfilling relationships and creative success

Tap into your sensual aliveness to lead with grace, power and 
vulnerability--in and out of the bedroom and the boardroom

Gain the confidence to show up as authentically YOU in all 
your relationships

Own your sexual power and wisdom, so that you can create 
a profound, spiritually-connected sexual experience with 
your mate

Release shame--sexually, bodily and from childhood--so that 
you feel FREE and empowered to be FULLY who you are 

www.SoulfulRelatingInstitute.com  |  928-274-6787  

Discover the Secrets . . .

We experience separation globally and 
interpersonally. 
We compete instead of uplift. 
We seek relationships to try to fill a void. 
We get caught up in blame, shame, judgments, 
and finger pointing. 

By Tziporah Kingsbury

http://www.soulfulrelatinginstitute.com
http://www.soulfulrelatingleadership.com
http://tziporahintimacy.com/contact-us
http://www.soulfulrelatinginstitute.com
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The same goes with school loans, one of the biggest 
income providers for the government behind taxes. Did 
you ever wonder why the government spends so much 
money advertising school loans? School loans never go 
away until they’re paid in full. Even bankruptcy won’t 
wipe out a government school loan.

STEP 3 - Proper 
Financial Protections
Insurance – car, medical, life and long-term care 
–  protect your cash flow in the event of a calamity 
such as natural disasters or the death of a loved one 
that brought home the biggest income. Your cash and 
savings will be bled dry without insurance, which is 
why it was created.  

Insurance  can be purchased to help pay off debt, 
provide for a college tuition, make the mortgage 
payments, and pay funeral costs without going into 
your cash flow or savings.  Will Rogers said, “I think 
a man should come back after he dies to see the mess 
he left behind.”

STEP 4 - Emergency Fund

Standing?
here are 3 types of professionals who provide 
financial support but only one provides 
financial literacy; the CFE Certified Financial 
Educator®. You’ve probably already 

experienced financial advisors and planners but there’s 
a big difference in how they are trained to support you 
as opposed to a CFE Certified Financial Educator®.

CFE Certified Financial Educators® (CFEd®) are 
formally trained to teach in universities and on business 
campuses while specializing in supporting families and 
businesses. We look at your whole financial house rather 
than simply looking at the market and how investments 
perform. Everything in your life is a part your financial 
house.

If you aren’t working with a CFEd® your financial team 
may look something like this;
• Financial Advisor or Planner for retirement
• Funds manages for your IRA, 401k or Sep IRA
• Banker who works with your money
• Lender for your car loan
• Mortgage Broker for your home loan
• Insurance Agents for car, homeowners, medical & Life 
insurance coverage
• Accountant for taxes
•  Attorney for estate planning

That’s 8 professionals working independently on the 
future of your 
money and you 
can only hope 
that they will keep 
your best interests 
in mind without 
causing losses 
and unnecessary 
fees.  But here’s 
the real question.  
Do any of your 
team members 
talk to each other 
and develop a plan 
that assures you 
of a comfortable 

How Is Your Financial House

retirement and few if any losses?  Probably not...

What if you built a home this way?  What if there was 
no General Contractor working with the foundation 
contractor, the  electrician, plumber, framer and the 
roofer and no one communicated with each other?  
How long would your house stand?  I think you get the 
picture.  This is no laughing matter.

A CFEd® is your General Contractor.  They work with 
you to designs a blueprint and communicate with your 
financial team to construct a solid future that will save 
you money while providing growth and security for your 
future.

To get you started I’ve provided five easy steps that I 
personally use to support my clients in building wealth 
and reaching their financial goals.
Take the time to watch the 14 minute WMAX.TV video 
below with Shirlene Reeves and Master Coach Barbara 
Wainwright for a clearer understanding.

STEP 1 - Get A Positive Cash 
Flow Flowing
If you don’t have a steady income get a job, any job, 
because relying on unemployment benefits or  the 
next sale will surely lead to bankruptcy. Even a part-
time job can help pay the bills in some manner. It is 
one thing to maintain a frugal account and tighten the 
belt of spending, but it will not matter if there is no 
cash flowing into your account to pay for basic needs 
like rent, food or gas to get around.

STEP 2 - Debt Management
Credit cards are commonly used and easily 
accumulated. And so is debt when only the minimum 
per month is paid. 
Missing a payment is even more painful when penalties 
are added. If you’ve maxed out your cards and are reeling 
from double-digit interest, cut the cards up and pay the 
remaining debt off as soon as possible.  Did you know that 
if the interest rate is 18% it will take approximately 3 years 
for the debt to double?

She’s right. It will take awhile to recover from a 
surprise emergency such as this. A lot of the costs 
could have been avoided if she’d thought ahead to 
build up her emergency fund. She would have avoided 
the daily shop storage fees, the late payment penalties 
for a late car payment and a shorter car rental term 
because her car could have been repaired quickly 
instead of waiting for her next paycheck.
Moral of the story: Begin building an emergency fund 
immediately after paying off your debt. These are 
funds that can easily be accessed immediately in the 
case of unexpected costs and surprises.

STEP 5 - Long-Term Savings
Do the first four steps first before contributing to a 
401k or SEP IRA. Once everything else is in order 
then start your long-term savings. Some of us make 
their first step a 401k or SEP IRA without thinking 
about their personal monthly expenses. That’s a huge 
mistake.

Two days ago Susan, called because her accountant 
said to deposit $5,000 into her retirement account by 
the first of the year.  “How am I going to do that she 
asked?”
“How much is the tax?”
“A whole lot less than the contribution.” She whined 
with a big sigh.
“You have bills to pay and children to feed. Forget the 
contribution and take care of your family.”   Susan was 
relieved and grateful that she took a minute to make 
the call.

Is it time for you to make the call?  until you do, get 
on track with the 5 Step Formula for Building Wealth, 
Security and Financial Freedom. We don’t plan to fail. 
We simply fail to plan. With these 5 easy steps you 
can’t fail to develop your plan.

Contact Shirlene’s team for a 40 minute Free Review 
and together we’ll create a Financial Blueprint 
that will save you money, create security and grow 
wealth for your financial future.

Call Today to Reserve Your Seat 
in our Limited Time

Live Nat’l Financial Literacy 
Online Course. 

888-889-9212

T

This short story illustrates the importance of an 
emergency fund.  Recently one of my employees walked 
into the office dripping, stressed and disheveled. Her 
car had broken down a mile from the office. “I need a 
ride to get a rental car. “ She said flopping down into 
the first available chair.  “Can someone please take me? 
I’m so upset. I had to pay the tow truck driver to haul 
my car to the shop and it maxed out my credit card. 
Now I don’t have any money to pay the car repair guy 
until I get my paycheck.   My car payment is due in 2 
days and I need to pay for a rental car plus the daily 
storage, for my own car, until I can afford to have it 
repaired. What a miserable day. I’ll never dig my way 
out of this one.”

By Shirlene Reeves, 
CFEd®
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esponsibility means taking full responsibility 
for everything you’re experiencing in your 
life, and if you want something different, you 
also take responsibility to achieve it. 

For example:
Mary’s job barely pays her bills, and her car needs 
repairs, but she never has the money to get it fixed. 
She knows she needs more income, but Mary never 
looks for another job because she’s convinced 
herself that there isn’t anything better. Then her car 
breaks down, she can’t afford to fix it, and she starts 
feeling that life isn’t fair.

Is that true? Or could she have looked for something 
better or found another way to cover her bills? Could 
she sell some things, or created another way to bring 
in money to bridge the gap?

Isn’t it true that she settled for what she had, even 
though she already knew it wasn’t enough?
There are many ways to make money: selling at 
a swap meet, Etsy or eBay; running errands, pet 
sitting or dog walking - but she chose to settle 

Simple, right?
Money can be scary or empowering. What emotions 
come up around money? What’s your first thought? 
Write that down and you’ll discover some reasons why 
money is not always your friend, or why it is.

What is money?
Money is energy in the form of currency. Because 
it’s energy, it can’t be created or destroyed, and 
it’s infinitely abundant.  It’s like a river - always 
flowing, and rarely stagnant. It’s always moving, 
enriching others, then moving on to do more. The 
more money you make, the more everyone else 
makes and the more the world is enriched. Pretty 
cool, right?

Write down places where you get stuck around 
money. Where doesn’t it work for you, and when 
do you say “I can’t afford it”?

To empower you around money, download this 
worksheet and guided “Money Magnet” visualization 
for free here.

Mastering the 
Mindset 
of Money
By Jana Beeman 

How often do you give away your power by saying “I can’t afford it”?
Since the way you do anything is the way you do everything, when you give 
your power away around money, you often miss out on opportunities to grow, 
expand and thrive. Let’s look at the mindset of money and examine two of my 
favorite (and most powerful) Power Principles around creating success and 
money flow: responsibility and decision.

When we take 100% responsibility for 
what we do and what we want, set 
goals and take action, life gets easier.

for what she had. Would different choices have 
changed her experience?
What about decision? Mary is deciding not to decide, 
which is a decision in and of itself. This is settling: 
deciding not to decide.
If you decided what you want and took responsibility 
for making it happen, how would that change the 
energy of your life?

For example:
I desperately needed a new computer, and didn’t 
want to charge it on credit. I designed a custom-build 
system for about $1500.

I decided to ‘invent’ the money, so I started calling 
people and asking questions: What do you need? 
Where are you getting stuck? Could you use some 
support? I found someone with fear around public 
speaking and put together a program to help her. She 
paid in full, I ordered my computer and the whole 
process took three days.

Here are the steps:

R

1. Decide what    
you want

2. Make a plan 
to get it

3. Take action

Wealthy Woman Magazine34 Wealthy Woman Magazine 35

http://www.createyourdreampractice.com/moneymagnetsignup/
http://createyourdreampractice.com
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o you speak from 
your heart?

What is the difference 
between speaking from our 
heart and speaking from our 
head? Most of the time, our 
brains want to protect us 
and give us messages that 
hold us back from taking 
risk. This is how we are 
programmed to survive. 
There is another source 
of our true self that is not 
connected to our protective 
brain. It is our heart.

Our heart wants to serve, give, 
listen and be vulnerable. Have 
you ever felt your heart wanting 
to speak, but your brain talks 
you out of speaking? 
When we speak from our 

heart, we 
don’t give 
our brain 
time to 
analyze, 
change the 
words or 
stifle us.
Here is an 

by Lorri Kay Lockyer, 
Women’s Health and leadership Expert

example of what speaking from 
the heart recently looked like in 
my life. I saw a young woman 
who had assisted me with my 
horse at a Dressage Horse 
Show when she was a teenager. 

I loved her enthusiasm, no-
fear and that she just wanted 
to be around horses. I knew 
that she had recently stopped 
taking riding lessons and was 
looking for a new trainer and 
horse to ride. When I saw 
her and said “Hi”, the words 
that came out of my mouth 
were from my heart with no 
brain influence. I asked her if 
she would like to take riding 
lessons on my big Friesian 
gelding at the new barn that 
I had just moved to, with a 
trainer.  This young woman is 
petite (85 lbs) and my horse is 
huge (16-3 hands) and wide. 

Wisdom from

the Heart

His nick name is “Big Guy.” 
Her eyes lit up and she got a 
huge smile on her face. We 
set up a time to talk more. As 
I walked away, my eyes got 
teary. I knew I had spoken 

from my heart.

Would you like to learn 
how to speak from your 
heart? 

When we mentor women, 
we can share feelings 

and emotions in a powerful, 
yet vulnerable way from the 
heart. When we let go of being 
perfect, our beautiful, unique, 
true colors come out. When we 
stop trying to be like someone 
else and just be ourselves, we 
become authentic and that 
is very attractive! It is very 
inspirational and influential too.

You have a gift and purpose 
that is unique to you. There 
is no one else that has your 
gifts. No one else can make a 
difference in the world like you 
can.  Your gifts and purpose 
are as unique as a fingerprint. 

D
Our heart wants to 

serve, give, listen and be 
vulnerable.

Have you accepted your gifts and purpose?
Think of people that have accepted their gifts 
and purpose. I think of Steve Jobs, Mother 
Theresa, Dr. Wayne Dyer and many others. 
I also think of one of my mentors, John C. 
Maxwell. Being part of the John Maxwell Team 
(JMT), I have had the privilege to be coached 
by John. He showed me how to be vulnerable 
and just be yourself. He is not perfect and can 
laugh at his mistakes, learn from them, and 
even wrote a book about them, “Sometimes 
Your Win, Sometimes You learn.” Being a 
certified JMT coach, mentor and speaker, I can 
teach John’s material, but I had learned to do it 
my way and use my unique gifts.
As you end 2016 with a bang, do it with your 
unique style. Think about the part of you that 
you love. 

Is there a part of you that is hiding? What 
would happen if you let it out? 
I remember telling my friends that I am 
passionate about leadership and nutrition. 
That is what I want my career and business to 

focus on. They gave me a strange look and said, 
“Wouldn’t it be better to just pick one area to 
focus on?” Maybe it is the Gemini in me that 
needs both to feel whole. I have found a way to 
do both and shine.

upside Thinking leadership coach, lisa Marie 
Platske said, “The world needs your unique 
brilliance. Comfort doesn’t change the world.” 
I challenge you to get outside your comfort 
“brain” safe place. Speak and act from your 
heart. That is when the miracles happen.

You can make a 
positive difference for 

one person, 
one community and the 

world, with wisdom 
from your heart.

36
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Dancing Your Soul 
Lightstyle©

his 
excerpt 
is from 
#1 best-

seller living Happy 
to Be ME!: 
Dancing Your 
Soul lightstyle©, 
in which, author 
Valerie Sheppard, 
helps happiness 
seekers reframe 
their ideas of how 
to have happiness, 
fulfillment and 
success. 

If you’re like most, your 
happiness map has lots of external, 
achievement-oriented things that are set in 
the future. 
You may also have destinations that depend 
on the “others” in your life—children, spouse, 
business partner, or others. You may even have 
things you can control, things under the influence 
of the economy or the government. 

I have no doubt that your life has had wonderful 
and happy moments. However, as time goes by, 
you realize that the happiness is gone, and like 
the hamster on its wheel, you set out in search of 
it once more. 

We choose careers for security instead of 

Excerpt for 
Wealthy Woman Magazine

conditional— meaning it isn’t 
about accomplishments, romance, 
pleasing others, career progression, 
financial status, or a retirement 
plan. It’s not in an amazing 
experience with your friends. It 
can’t be found in a great orgasm, 
or a 27-year marriage. It’s not 
awaiting you in some recognition 
or achievement. 

“Then where is 
it?!” you ask. 

Once you stop looking in all 
those external places, there’s 
only one place to turn. In 
fact, looking outside of 
yourself for happiness is like 

a fish swimming around in 
search of water. 

The fish is moving in, through and around the 
water at all times. There’s no need for it to search 
for water. 

It’s the same for you. True and lasting happiness is 
already a part of who you really are, and therefore, 
available to you every minute. Joy—the deepest 
and most free experience of happiness—is within 
your Divine Essence, which is the spiritual nature 
of you that is having the human experience of 
your life. This is your Highest Self or your Highest 
Consciousness. The longer you look for happiness 
in things outside of this aspect of you, the longer 
you’ll be uNfulfilled and uNhappy. 

like the fish that always experiences the water, 
you can “Be Happy” all the time. You simply must 
choose to stay in alignment with the Divine nature 
of yourself. This means you also release who 
you are not (the shadow self with its masks and 
stories). When you shift into continually choosing 
to express the Divine nature of yourself, you will 
flow the Divine aspects of yourself into your life, 
and experience true, authentic happiness no 
matter what else shows up.

T

living Happy toBe ME!:

By Valerie Sheppard

that it comes from success, security or some 
other external end result. For example, we DO 
things (work hard, sacrifice) to HAVE success 
(accomplishments/money/prestige/a spouse/
cool stuff) so we can BE happy (feel fulfilled/
successful). 

Again, the feel-good only lasts as long as the 
external HAVE condition remains exciting. 
When that changes, so does the level of feel-
good associated with it. This happens because 
we confuse happiness with excitement. BuT…
you know excitement is a fleeting experience, and 
what you really want is a way to feel happiness all 
the time. 

It’s time to shift your 
happiness paradigm!

Fortunately, there’s a higher and deeper way 
to experience happiness, a way that’s not 

pleasure. We stay in 
relationships that don’t 
work because it’s easier 

than dealing with the fall-
out of leaving. We smile on 

the outside rather than 
let people see they are 
sad or afraid on the 
inside. We give love 
to get love instead of 

just for the pleasure of 
loving. We create identities 
and personalities to mask 
what we think others won’t 

accept about us, or what we 
can’t accept about ourselves. 

As a result, we become successful, yet 
empty; wealthy, yet poor in spirit; 
renowned, yet unfulfilled. We advance in 

our careers and get nowhere in our lives. 
Why, for so many, does the pursuit of happiness 
end up feeling empty and sad? 

We’re looking for 
happiness in all the 

wrong places! 
The external nature of the paradigm we were 
taught is holding us back. The old DO-HAVE-
BE paradigm for deriving happiness teaches 
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When in the midst of things, we become lost in the 
flurry.  

So, here’s Tip #4:  GO TO THE 
BALCONY to step out of 

the high pressure cooker 
that Christmas has 
become.  When we go to 
the balcony, even in our 

mind’s eye, it exercises 
our brain in a different 

way, moving from the emotional 
(limbic) brain to the thoughtful (neocortex) brain, 
shifting the release of positive neurotransmitters 
rather than our stress neurotransmitters, and 
literally lightens our load by reducing the number 
of neurons firing at any one time.  Famous author 
and Conflict Peace Keeper William ury says we get 
a much bigger picture of what’s going on from the 
balcony.  We can step back and see what’s really 
important to those around.

This takes us to Tip #5:  
Consider abandoning old 

customs.  What do your 
family members really want 
this holiday season?  Is it 
really that new I-phone, 

cashmere sweater, or shirt 
and tie?  Instead, have a 

conversation with those you typically 
buy gifts for and talk about doing something 
different that comes from a place of gratitude and 
authenticity celebrating the meaning of life and 
family.  Abandoning old customs can be a good 
strategy particularly if you’re lonely or grieving 
or simply want to shift your family’s energy, 
suggests Cathy Frank, MD, medical director of the 
Henry Ford Behavioral Health Outpatient Center. 
Experiment with a different culture’s customs, get 
involved with a shelter or food line, invite isolated 
colleagues over, spend the holiday differently and 
start some new traditions.

So this holiday season, give yourself a gift that 
leads to greater satisfaction, health and happiness. 
Celebrate a new kind of holiday.   Be in the 
moment, think through the moment and REACH 
for something new!  I feel better just saying this not 
to mention writing this.  Discover what you can do 
to uncover the natural happiness within…my gift to 
you this less stressed holiday!

So I stopped for a moment to “BE IN THE 
MOMENT” reflecting on where I was, what I was 
doing and where I wanted to be by the end of the 
year.  My mind started to race with all the things 
to do and yet to finish.  I took a deep breath, or two 
or three…I could feel my heart and my brain slow 
down.  

Being in the moment with 
deep breathing allows us 
to “THINK THROUGH 
THE MOMENT” and 
visualize how we see 
things unfolding.  I started 

to smile and felt my head and 
body relax even more as my heart 

stopped pounding and my breathing deepened.
My vision of the year-end brought clarity and peace 
to where I was in the moment.  I saw happiness, 
satisfaction and success.  And, not only for myself 
but for my children for where they are in their lives 
(both students in college).  

Think positive.  The holidays may drive us 
to our breaking point, but we don’t have to 

focus on what still needs to be 
done. Negative thinking triggers 

our body’s stress response, 
just as a real threat does, but 
an optimistic mindset helps 
us cope with challenges that 
come our way.

As a member of the club where 
first and second marriages didn’t 

survive, I’ve spent every other year 

for the last 12 without my children.  My zest for the 
holidays, once filled with decorating the house and 
throwing an annual Christmas Eve party, waned 
over the years, not always being with those closest 
to me.  I’ll be with my kids this year so THINKING 
THROuGH THE MOMENT, I went back to my 
vision.  

There tends to be 
a lot of drama and 
trauma around the 
holidays.  It almost 
seems inevitable.  But 
it’s what we choose to 
do with these stressful 
times that makes the 
difference.  Do we 
allow ourselves to become stressed out by what 
is going on or do we choose wisely to be in the 
moment and think through the moment in ways 
that nurture and take care of ourselves?  

FORGET PERFECTION!  
Stop obsessing over doing 
it all or doing it the 
same as you did the year 
before because the family 
expects it.  The world 

is not going to end if the 
house is a little messy, the 

dinner is not exactly on time 
or the “right” gift isn’t selected.  “Focus your 
energy on enjoying the people in your life,” says 
Donna Schempp, the program director for the 
Family Caregiver Alliance.

Finish the Year Out Strong…Not Stressed:   

5 Tips on How to 
   Make A Difference

suddenly realized that 
scheduling six weeks ahead 
put me into December…
dangerously close to the 

Christmas holidays, skating right 
I

Tip #1: 

Tip #2: 

Tip #3: 

Tip #4:

past elections and Thanksgiving.  
How did that happen?  This 
year seems like a race to a BIG 
finish…first the Olympics and 
now the election!  

But will “I” have a BIG close…
one where I feel fulfilled and 
accomplished without a lot of 
stress?  
That’s a good question.

Tip #5: 

by Dr. Debra Dupree

Are you ready for a change?  
It’s time to discover how to recover 

from life’s dramas and traumas 
that stand in the way of your 

personal and financial success.
REACH now for a new life!  

Realign your Energy and Act with Courage and Hope!  
• When the pain is too great, it’s not too late to take 
action.  

• Uncover your emotional potential for 
the natural happiness that lies within!
• Take the 3 for 1 challenge.  1:1 
Coaching customized to fit you…
schedule your complimentary strategy 
session here. 
• Register here for complimentary 
monthly coaching calls.  
• Call 1-800-743-1973 or visit
 www.relationships-at-work.com

http://relationships-at-work.com/contact-us/
http://relationships-at-work.com/contact-us/
https://goo.gl/lXiFZs
http://www.relationships-at-work.com
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s a relationship causing you pain? Do you second-guess yourself. or question 
your sanity? Who’s pushing those buttons?  Your partner, ex, or co-worker? A 
consultant who is holding your company hostage, all the while blaming you?  A 
parent whose critical voice and withholding of approval still hurts?

Some people’s behavior is crazy-making. It’s that simple, and it’s usually nothing to do with you…except, 
unfortunately, you are the one feeling crazed! 
Crazy-making people are Hijackals™. That’s my term for people who hijack relationships--for their own 
purposes--while relentlessly scavenging them for power, status, and control.  Does it fit your situation?
The main purpose behind a Hijackal’s behavior is their NEED to win. They MuST win, in all circumstances 
at all times. That means, then, that you MuST lose. Simple, infuriating, and disempowering, they sometimes 
give you the illusion of agreeing with you...but, only for the short while it suits their purposes, or their longer 
“game.” 
Hijackals have predictable patterns of crazy-making behaviors that can be difficult to see. That’s because 
everything they do or say seems somewhat plausible, even justifiable. That is the Hijackal Trap! Hijackals 
slowly erode your sense of self--who you are, what you value, what you deserve, what you will and will not 
tolerate, recognition of your inalienable right to be assertive.  As that happens, you become more and more 
enmeshed and entangled.  Hijackals can sense your willingness to do more than compromise to please them, 
and they play on that endlessly. 

GOOD NEWS: Once 
you recognize the 
Hijackal behaviors, you 
can immediately take 

steps towards positive change. I help my clients uncover these patterns, discover the causes, recover from 
the verbal and emotional abuse, and rebuild confidence, expressing their values, boundaries, vision and 
beliefs in healthy ways. 
It’s an amazing realization—a powerful revelation--to finally see, know and believe “It’s not me!” Hijackals 
constantly upset your equilibrium and insist that you have fatal flaws. Their game is to keep you thinking 
everything is your fault.  It is not!  And, you are about to relinquish the untenable position of being their 
target of blame. 
The problem--and the battle--is within them, not with you. Over time with a Hijackal, you begin to build 
resentment, anger, and a sustained fear of vulnerability.  Sometimes, you erupt. Sometimes, you withhold. 
And, sometimes, you simply cry in the shower. It can be an endless-and exhausting—game of wits. You know 
you’ll always be reminded of even the smallest misstep, whether it happened or it didn’t. You cannot win. 
You can never win...because a Hijackal MuST WIN! 
If all this is sounding way TOO familiar, that’s a start. let it be the beginning of change, to standing up and 
saying “NO MORE!”  Take the path to becoming assertive and strategic. That is essential to leveling the 
playing field when your partner is a Hijackal. And, really, the game analogy is an accurate one. When one 
person in a relationship MuST win, it’s game on...forever. 
You can emerge clear, capable, and confident, with strong boundaries and proven strategies for sidestepping 
looming, lurking Hijackals. I did it, and I can help you do the same. You deserve to breathe, to live fully, and 
to assertively express who you are in life and relationship, fearlessly. Start now.

If this rings true for you or someone you care about, know there is hope…and help. 

STEPPING AWAY FROM

I
CRAZY-MAKING

Once you recognize the Hijackal behaviors, you can 
immediately take steps towards positive change

by Rhoberta Shaler, PhD 

Wealthy Woman Magazine42

http://ForRelationshipHelp.com
http://Hijackals.com
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If trying to maintain balance in your life makes you feel like a tightrope walker, you’re not alone. Most of us 
have so many demands on our time and energy that life can feel like a three-ring circus. Take this quiz to see 
how well you are meeting responsibilities, while also recognizing and fulfilling personal needs and wants.

If you answered false more often than true, you may want to take a look at the questions to which you answered 
false, and see if you can incorporate something of its message into your life.  

If you’d like to get practical, applicable, easy tips on exactly how to do that, get my FREE ebook “5 Easy Ways to 
be Happy, Free, & Strong” at  http://coreblisslife.com/signup/.

Your joy and contentment is under your control.  Choose to create the life your heart 
deeply desires. Meet Moneeka Sawyer

c  c  1. The only way I can successfully manage my life is to take care of myself physically and emotionally.
c  c  2. Nurturing myself increases my capacity to help others.
c  c  3. I eat healthfully and exercise regularly.
c  c  4. I get check-ups, go to the dentist, and take preventative precautions.
c  c  5. I set aside personal, quiet time for myself, whether I’m meditating or simply letting my thoughts drift.
c  c  6. I experience the gifts of each season: ice skating, sledding, bundled-up beach walks; gardening, 
hiking, more time outside; camping, swimming, barbecues; harvesting the bounty, gathering wood, spending 
more time inside.
c  c  7. Creativity nurtures me, too. I do what I love, whether that’s 
cooking, drawing, painting, writing, dancing, singing, or another 
creative pursuit.
c  c  8. Reaching out to others enriches my life. I spend quality time 
with family and friends.
c  c  9. Contributing to the world provides connection and purpose, 
so I give my time, energy, and experience where it is most useful.
c  c  10. I notice and heed the emotional signals that tell me I’m out of 
balance: irritability, overwhelm, resentment.
c  c  11. If I feel that I’m catching a cold, I realize I may have stressed 
my immune system with overactivity, so I stop and take care of myself.
c  c  12. When I need or want to, I say no to requests for my time.
c  c  13. I listen to and honor the requests my body makes for such things as a nap, a walk, green 
vegetables, hot soup.
c  c  14. If I have something planned for myself, I don’t just toss that aside when someone makes a request of me.
c  c  15. I’m busy, but I find time to do the things I want to do.
c  c  16. I’m happy. I regularly experience well-being, contentment, even joy.

True  False

How Well Do You Maintain

Work-life
Balance? by Moneeka Sawyer

http://coreblisslife.com/signup/
https://goo.gl/yKzFhf
http://goo.gl/L5PdMz
http://goo.gl/teX7ML
http://www.coreblisslife.com
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hether you know it 
or not, you have a 
Personal Brand.  The 
question is, is it the 

one you want? Because if you are 
not deliberate about your brand, 
then others will make one up for 
you and it may not be a favorable 
one!
We live in a visual society and 
people are constantly making 
judgements and assumptions 
based on what they see, so make 
sure you’re intentional about 
your Brand and how you want to 
be seen in the world.  

When I refer to Personal Brand, 

I’m not talking about your 
elevator pitch or your website, 
though they certainly play a part. 
I’m talking about Branding YOu: 
how you look when you enter a 
room, how people perceive you, 
and how you are remembered 
long after you’ve left the room or 
the stage.

long ago, branding was 
something only done by the big 
corporations like McDonalds 
and Pepsi.  Now, entrepreneurs 
and small business owners are 
tapping into what the corporate 
giants have always done, which 
is to brand themselves and 

their businesses to reach a more 
targeted audience, have brand 
recognition, and enjoy higher 
profits.

A few years ago I realized that 
what I do is people-branding.  
(I don’t know if there is such 
a term but I’ve been doing it 
for years!)  Consider people 
like Oprah, or the late Steve 
Jobs or Gandhi. The moment 
these names are mentioned, 
you instantly come up with a 
feeling or specific adjectives to 
describe each of them, don’t 
you?  THAT’S branding!
Whether you are a business 
owner or work for a large 
corporation, you MuST brand 
yourself in a unique way, or 
you’ll run the risk of blending in 
with the crowd, and that’s akin 

Branding YOu for 
Maximum Impact & Influence
What makes some bottled water ‘worth’ $.50 while others sell for $5.00?  (Hint: it’s all in 
the branding!)  If I were to ask you which end of the spectrum you’re on, which one would 
you be?  The $.50 or the $5.00 one?

to professional suicide.  

As you begin building or 
expanding your brand, you need 
to take into consideration how 
you want to be perceived.  let’s 
say that part of your personal 
brand is humor, so you will 
want to inject humorous aspects 
to your personal image. For 
example, you can be dressed 
professionally yet sport a red 
clown nose in your headshot, 
or you could wear a unique and 
funny necklace, brooch or mis-
matched shoes.

In addition to seeing how you want 
to be perceived, you want to look at 
what your key message is, and who 
is your target audience.  Whatever 
style or brand you choose needs 
to be appropriate not only to your 
clients, but also aligned with your 
message. And above all else, it 
absolutely must be authentic to 
you.  Without the authenticity 
factor, it will not feel genuine and 
people can sense that a mile away!

When I work with people on 
their personal image, I make 
sure it’s authentic and aligned 
with their essence. Even though 
a high percentage of my clients 
are in real estate and finance, 
many of whom have a fairly strict 
corporate dress code, I always 
infuse some authentic aspect to 
the otherwise dreaded ‘uniform’. 
In other words, just because you 

W

Whether you are a business owner or work 
for a large corporation, you MUST brand 
yourself in a unique way.

work in finance doesn’t 
mean you have to 
adhere to the navy blue 
or charcoal suit, small 
pearl necklace, and 
simple bob hairstyle. 
Part of creating an 
authentic, personal 
brand that people 
respond to and 
gets you to connect 

emotionally with your clients is 
to incorporate aspects of your 
personality into your appearance, 
so that the way you express 
yourself externally reflects who 
you are internally.

Here are five 
questions to ask 
yourself as you 
begin this journey:

1. Is your Personal Brand clear 
& compelling?

2. Is it unique, 
or do you 
blend in?

3. Does it 
establish you 
as the expert in 
your field? 

4. Does it 
convey high 
quality and 
high value? 

5. Will people 
be drawn to 
come back to 
you again and 
again?

Everything from 
the shoes on 
your feet to the 
pen that you 
use, and the car 
that you drive, is 

telling your clients something about 
you. Does your brand support you 
and your message or contradict it?

When you are ready to be seen as a 
leader and position yourself as the 
go-to person on your topic, your 
image and your brand absolutely 
must be high quality and consistent 
throughout all your platforms. 
The way you dress, the energy you 
exude, your headshot and your 
website must have the same look 
and feel.  Remember that a personal 
brand has the power to open or shut 
doors, so make sure you take the 
time to cultivate a brand that will 
lead to a confident and profitable 
first impression!

Please let me know if you have 
any comments or questions 
about this!

Everything from the shoes 
on your feet to the pen 
that you use, and the car 
that you drive, is telling 
your clients something 
about you.

By Huda Baak

http://www.hudabaak.com
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f you’re like most women, you have 
that insistent little voice in your head… 
the one that is always playing in the 

background like a song on repeat… over and 
over and over.

The little voice that tries to fool you into 
thinking that you’re,

Not enough.

Not Smart enough,
Talented enough,

Loved enough,
Respected enough.

The list goes on, and on and on.

The one that keeps you awake at night, filling 
your mind with a heap of negative thoughts, 
cluttering your mind and your spirit. leaving 
you in a fog, spinning in circles and holding 

power as an amazing woman and blocking 
your brilliance…

The tricky part is overcoming this inner voice.
The challenge is, it’s hard wired in your gray 
matter. 
Here are some simple steps to silence that 
little voice and reclaim your brain.

Step #1: Notice.  

Notice, where your fears and doubts are 
holding you back.  
Where are you stuck, swirling in an eddy, 
unable to move forward?  

When you can become conscious to the inner 
dialogue that is playing in your head, 
then and only then, can you figure how to 
change the tape for a more empowering 
narrative from which to create your success.

Step #2: Choose.
If your conversations with yourself are 

bringing you down then it is incumbent upon 
you to find a more empowering perspective to 
try on. 

If you’re telling yourself, “You can’t possibly 
do X!”, then ask yourself, “What is the exact 

you back from the thing that you actually 
want.

The good news is, you’re not the only 
one with this song stuck on repeat in 
your head. We All hum variations on this 
theme song. 

The challenge is to not let that inner voice, 
bring you down or hold you back.

I know – that’s much 
easier said than done.
But isn’t having a happy, more joyful and 
satisfying life worth the effort at taming that 
inner voice of fear, doubt, and shame - that 
little voice in your head that gets in your way 
of success? 

like an invisible force field that keeps you 
down, 
this inner resistance holds you back and has 
you compromise your values just to avoid 
change – avoiding stepping into your full 

opposite of that negative thought?” (i.e. “You 
CAN do X”!). 

Identify a variety of various different 
perspectives in between that you can try out 
that support your success and see which one 
actually feels better. 

look for the thought that actually feels better 
in your body (not in your head). 
One that you can believe. 
 
Choose this new, more empowering 
perspective and try it on like a new pair of 
fabulous shoes and wear it for a week. 

Step #3: Create.
Create your environment for success.  
Ideally, you want both your inner and outer 
environment to support your positive thinking 
and actions. 

Your outer environment is 
often a reflection of your 
inner environment. 
If your outer environment isn’t supporting 
your success, then it might be time for some 
clutter clearing.  

For your inner environment, develop 
regular habits such as a daily gratitude 
practice, meditation, prayer, exercise, and 
play to support your health and well-being. 
Each of these will help quiet that inner voice 
and foster a more relaxed version of you that 
others will notice.

So next time you catch yourself stuck on the 
“I’m not good enough channel,” remember 
these 3 simple steps to help you shift your 
perspectives and find a more positive and 
powerful place from which to stand.  

Doing so, will help you create more of the 
life you want, little-by-little, step-by-step, 
thought-by-thought.

You Are 
Enough 
(really, no kidding)
By Michele Molitor, PCC, CPCC

Enough 
or Not 

Enough?

Which will 
it be?

I

Original artwork by Michele Molitor
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Shirlene, Certified Financial Educator, Exec producer & show host on WMAX.
TV, Publisher of Wealthy Woman Magazine and Educator for Massive Visibility 
Media and author of Compel Don’t Sell who speaks around the world about 
easy financial principles & specializes in educating coaches in transformation by 
selling with heart & Massive Visibility. http://www.maximizeyourwealthnow.com

Shirlene Reeves, Publisher, Wealthy Woman Magazine

Huda Baak is an international speaker, image and branding strategist, and 
author.  She has spoken before thousands of professionals, worked personally 
with over 700 clients, and has appeared on numerous radio and television 
business talk shows in the San Francisco Bay Area. 
Her work has a global perspective that’s emerged from her experiences having 
lived and worked in the Middle East, Europe, Canada and the US.
She is a champion for women leaders wanting greater impact and influence, who 
are ready to express themselves authentically, and shine on stage, on camera, 
and in person. http://www.hudabaak.com

Huda Baak

Kathy Fairbanks leads the corporate team at Klemmer & Associates Leadership 
Seminars providing experiential training and business solutions to clients 
worldwide. Prior to joining Klemmer & Associates, she experienced a 20- year 
successful career in the financial services industry with CitiGroup and General 
Electric. Connecting her strategic business skill sets with the 10 traits of the 
“Compassionate Samurai” insures a perfect match of deliverables from the 
Klemmer & Associates Leadership team in order to make a real difference 
in the way organizations and people operate to produce WIN-WIN results. 
Championing K&A’s mission statement of “creating bold, ethical leaders who are 
committed to a world that works for everyone with no one left out” is always at the 
top of Kathy’s mind. http://www.klemmer.com/about/clientservices.asp

Kathy Fairbanks

For 35 years Dot Claire, Modern Day Medicine Woman has been a nurse, 
intuitive healer, shaman, author and sacred ritual expert supporting women in 
transition to move forward and create the lifestyle they desire.  
Modern day Medicine Woman Free Guide, “Navigating Change with Ease,” offers 
tips for mastering the art of change with courage. You will discover many self-
care practices for moving through hardships, getting unstuck from the past and 
moving forward with more ease. http://dotclaire.com/free-gift

Dorothy Claire

Asha Mankowska, MA,Esq. is an Internationally Renown Business, Executive 
& High Performance Coach, Consultant, Trainer, Branding Expert, Bestselling 
Author and Motivational Speaker. She is invited by prestigious universities to be 
their Keynote Speaker at conferences for top leaders, CEOs, executives and 
business owners in USA (recently Harvard University).  Recognized by Forbes 
Magazine as one of the Top Business and Career coaches in America. She and 
her articles are featured in Forbes Magazine on regular basis. 
www.AshaMankowska.com

Asha Mankowska

Cynthia Stott is a Global Visibility Expert who works with experts who are building 
a business from their hearts’ desire and passion.  She believes you can get paid 
well for doing what you love, no matter what that is, even building sandcastles.  
You can connect with her at www.CynthiaStott.com.

Cynthia Stott 

Moneeka Sawyer has been coaching entrepreneurs and professionals in the 
Silicon Valley for over 11 years. She is a bestselling author and has appeared 
on various TV and radio shows nationwide.  Her book “Choose Bliss” teaches 
her proven, successful strategies for creating power, passion, and excitement 
in your business and all areas of your life. Moneeka can be reached at www.
CoreBlissLife.com

Moneeka Sawyer

Dr. Debra Dupree is a Conflict Coach, Business / Family Mediator, and 
transformational Trainer and Keynote Speaker.  She works with the up and 
coming female entrepreneur, the management-challenged, motivated to 
achieve, and the female executive wanting to create psychological safety for 
improved performance, better relationships and increased profitability.  For 
more tips on how to beat the holidays, visit http://www.health.com/health/
gallery/0,,20306655,00.html. To contact Dr. Dupree, visit her here http://www.
relationships-at-work.com.

Dr. Debra Dupree

http://www.maximizeyourwealthnow.com
http://www.hudabaak.com
http://www.klemmer.com/about/clientservices.asp
http://dotclaire.com/free-gift
http://dotclaire.com/free-gift/
http://www.AshaMankowska.com
http://www.CynthiaStott.com
http://www.CoreBlissLife.com
http://www.CoreBlissLife.com
https://goo.gl/DKZLvk
https://goo.gl/DKZLvk
http://www.relationships-at-work.com
http://www.relationships-at-work.com
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Laura Rubinstein, CHt is an award winning Social Media and Marketing 
Strategist. She is the author of the bestselling book: Social Media Myths Busted: 
The Small Business Guide To Online Revenue and co-founder of Social Buzz 
Club. She specializes in strategically building buzz, visibility and profitable 
relationships online for growth oriented brands and small businesses. Laura is a 
highly sought after speaker and she regularly contributes to sites across the web 
as well as her popular blog at TransformToday.com. 

Laura Rubinstein

The First Lady of Acknowledgment – Creator of the “Who I Am Makes A 
Difference”® Blue Ribbon -- Founder of Ignite What’s Right- TEDx Presenter - 
American Author – Speaker -Trainer -Mentor to Leaders of Leaders – Her Blue 
Ribbon Message has impacted over 40 million people worldwide saving lives, 
eradicating bullyig, ending violence and making dreams come true in a minute 
or less. http://www.BlueRibbonStory.org

Helice “Sparky” Bridges

Debbie Hoffman is America’s foremost authority on follow-up and founder of 
Power-Up! Your Follow-Up. She works closely with small business owners, 
entrepreneurs and sales professionals who aren’t getting enough clients 
because they don’t have the skill set or systems in place to follow-up properly.

She helps them create a step-by–step follow-up blueprint to convert more 
prospects into  long-term clients without feeling salesy or pushy.

Debbie was a successful investment banker with 20-years experience as 
Managing Director for Wall Street firms. Her extraordinary organizational skills 
were instrumental in building prosperous business relationships resulting in 
sales over $25-billion. http://www.powerupyourfollowup.com

Debbie Hoffman

Featured ExpertsWealthyWoman

Laurie Zerga, founder, Booming Business with Ease, supports CEOs of 
small and medium companies to package their companies for sales to big 
corporations, institutions, and government clients. She is a business coach 
and consultant.   
In addition, she chairs women in business for her local chamber.
http://www.boomingbusinesswithease.com

Laurie Zerga

Lorri is passionate about empowering women to be sexy and sassy after the 
age of 40. As a Nutritional Biochemist, #1 bestselling author, equestrian and 
Women’s Wellness Expert, she has helped women achieve mental clarity, 
hormonal balance, reduce belly fat, increased energy, restful sleep and live at 
a joyful weight. 

Lorri was a competitive bodybuilder and is a certified John Maxwell leadership 
speaker and coach. 
Contact Lorri Lockyer at www.LorriLockyer.com

Lorri Kayy Lockyer

Valerie Sheppard is a catastrophic-stroke survivor, inspirational keynote 
speaker, university lecturer, executive leadership coach, and Founding Member 
of the Evolutionary Business Council. Her #1 best-seller, Living Happy to Be 
ME!© teaches how to have more happiness, fulfillment, and success using a 
process she created. For more info, visit: https://goo.gl/Ug2S5U

Valerie Sheppard

As a relationship consultant, speaker and author, Dr. Rhoberta Shaler, The 
Relationship Help Doctor. provides urgent and ongoing care for individuals, 
couples, companies, and even the United States Marines. She works with the 
partners, exes, adult children, and co-workers of relentlessly difficult people she 
calls “Hijackals™”. 

Dr. Shaler offers the insights, strategies, and support you need to reclaim 
hope, confidence--and your sanity--when dealing with the constant uncertainty 
and jaw-dropping behaviors of Hijackals.  She is the author of sixteen books, 
including her new ebook, Escaping the Hijackal Trap: The Truth About Hijackals 
& Why They Are Crazy-Making. Learn more at Hijackals.com 

Dr. Rhoberta Shaler

Tara A. Rae, author of: “Universe on the Move,” an inspirational book to be all 
you can be, easy and effortlessly.
E-mail: taraarae@yahoo.com Web: tararae.faith.com

Tara A. Rae

http://transformtoday.com
http://www.BlueRibbonStory.org
http://www.powerupyourfollowup.com
http://www.boomingbusinesswithease.com
http://www.LorriLockyer.com
https://goo.gl/Ug2S5U
http://Hijackals.com
mailto:taraarae%40yahoo.com
http://tararae.faith.com
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Tziporah Kingsbury, founder of the Soulful Relating Institute™, is a world-
renowned transformational leader, intimacy and relationship expert, public 
speaker, as well as a breathwork specialist serving clients worldwide. 

Author, of the upcoming book Revolutionizing Intimacy, she is most recently 
known for being featured on ABC’s The Bachelor and called “America’s Love 
Guru.

”Creator of the Soulful Relating 7-Step System™, Tziporah specializes in 
guiding consciously-minded leaders, entrepreneurs, and couples to awaken 
their spiritual, sensual and sexual aliveness, so they can create profound 
relationships from the bedroom to the boardroom. www.tziporahintimacy.com

Tziporah Kingsbury

Michele Molitor is a Mischievous Muse and Instigator of Inspiration whose 
mission is to assist more women in unleashing their inner badass Goddess so 
they can UnBlock their Brilliance and Reclaim their Time, Energy and Purpose.  

To receive your free “Busy Leader’s Tool Kit For Success”: visit: http://bit.ly/
BusyLeaderToolKit  http://www.themogulmom.com

Michele Molitor

Jana Beeman, a business Speaker, Trainer & Consultant, specializes in helping 
entrepreneurs move past blocks, brainstorm solutions, dissolve fears and 
embrace their power while creating systems to assure long-term success. 

She offers training in how to sell without selling, heart-centered marketing and 
advanced networking techniques to build community, connection and clients. 
jana@createyourdreampractice.com 360/263-5800.

Jana Beeman
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